
Chuck Mowrey joins Carmel Architectural Sales 
 
Anaheim, Calif. -- Carmel Architectural Sales announces 
Chuck Mowrey has joined the company as vice president 
of business development, offering exterior glazing and 
cladding systems and services to the southern California 
and Nevada commercial construction markets. Drawing 
from three decades of commercial construction 
leadership, Mowrey most recently served as president for 
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with a single-source solution for their exterior building envelope needs. Based in 
Anaheim, Calif., the company works closely with designers, contractors and owners in 
California and Nevada. The Carmel team's involvement spans engineering, pre-
construction, cost estimating, design assistance, project management, and installation of 
cladding and glazing systems for a sustainable, watertight, exterior. 
 
Mowrey joins Carmel's executive management team, which includes CEO Dave Traino 
and company president Jim Henry. In this new role, Mowrey will contribute to sales and 
operations, helping with team growth and development, vendor sourcing, and new 
product expansion with its manufacturing partners. 
 
Mowrey says, "Carmel's excels at partnering with quality vendors that help provide 
solutions to the construction team. Moreover, the company has exclusive agreements 
with key products and systems that help drive Carmel's business." 
 
"Carmel has a remarkable track record, with practically zero warranty callbacks, due to 
strict adherence to high-quality products and workmanship," adds Mowrey. "I admire the 
fine organization that Dave, Jim and their team have built, and look forward to the 
challenge of helping them take their success to the next level." 
 
As Harmon's president, Mowrey strengthened the company through customer-focused 
growth that included expansion into new markets and new product offerings. He also was 
responsible for increasing revenue and directing all areas of operation from IT to sales to 
manufacturing, across all stakeholders from union field workers to the board of directors, 
and overseeing all operational divisions from new construction to service to renovation. 
 
Prior to his role as president, Mowrey was Harmon's vice president of business 
development where he was responsible for successfully leading the launch and national 
expansion of the Harmon Renovation business line. During his 21-year career with 
Harmon, Mowrey contributed to sales, marketing and operations management, including 
an eight-year Northern California assignment. 
 
Mowrey earned a master's of arts in management and a bachelor's of science degree in 



business administration from St. Mary's University of Minnesota. He has completed 
additional coursework with the Center for Creative Leadership, Kent State University, 
University of Texas, University of Houston, and Georgetown University, as well as 
training in Six Sigma and Lean principles. 
 
To learn more about Carmel Architectural Sales, please visit 
http://www.carmelsales.comT or call 714-630-7221. 
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